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Land Development Code 
Changes Coming to Santa 

Rosa County

04 05

President’s Message

“Codes are  
important for 

the over-
all health, 
safety and  
welfare of 

the public. 
But Codes 

should not be 
implemented  
if it adds  
additional costs 
and do not 
make sense.” 

The Santa Rosa County Land Development Code (LDC) is 
being rewritten. The HBA as well as a coalition of Santa Rosa 
Chamber Coalition and others have been working on this for 
over two years. 
Over the past month, the Santa Rosa County Commission hosted two LCD workshops. The 
first one started at 1:00 p.m. and ended at 7:00 p.m. The second one started at 1:00 p.m. 
and ended the next day at 12:45 a.m.! Yes, it was a marathon meeting but thanks to longtime 
HBA member, HBA Past President, Florida Home Builders Association Past President and 
Florida Housing Hall of Famer Edwin Henry, of Henry Company Homes, who spoke on 
behalf of the coalition, the new LDC will be cost-effective, user friendly, 
and save each home buyer over $28,000 per lot in additional costs. 
Edwin went over 130 LCD changes and argued as to why the 
change made sense or why it did not. I can think of no other 
person who is more knowledgeable about land develop-
ment than Edwin. He knows the code better than anyone 
and donated his time to work on behalf of the business 
community. Codes are important for the overall health, 
safety and welfare of the public. But Codes should not 
be implemented if it adds additional costs and do not 
make sense. 

As you may know the LDC was first adopted in Santa 
Rosa County in 1991, and many of its provisions are out of 
date with the way business has changed. For example, many 
retailers today are out of compliance with the LDC simply 
because of the way they display their outdoor products. It was also 
noted during our meetings with members that there is a severe lack of standardization 
and consistency in reviews by County staff. The Coalition believes this occurs because of 
“policy or procedure changes” within the LDC that are being made without following the 
proper process as laid out in the Comprehensive Plan, and approval by the BCC. The ability 
of County departments to make changes to the LDC creates an unpredictable review pro-
cess and compounds the lack of standardization and consistency. Many times, engineers 
who have submitted plans have been asked to provide items that are not in the LDC. This 
causes confusion, slows the process and costs time and money. Comprehensive Plan Policy 
3.1.A.2 specifically restricts this from happening, as well as Florida Statue 163.3174. This was 
discussed during the workshops and the commissioners have directed staff to stop making 
policy changes without board approval. 

The draft LDC will be heard by the Planning Board and then the county commission will 
hold two public hearings for final adoption. A lot of time and effort has been put into this 
re-write and I am hopeful you will be a part of the final process at the upcoming meetings. 
The HBA will send out meeting notices.

Again, thank you to Edwin Henry for the time and effort you have put into this. You are a 
fighter for this industry, and I’m grateful for your passion and energy for the home building 
industry. 
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Members of Congress and 
the Biden administration 
are heeding the concerns of 
NAHB and its grassroots on 
the need to take action to re-
solve soaring lumber prices, 
supply shortages and tariffs 
that are hurting home build-
ers, home buyers, the hous-
ing sector and the economy.
U.S. Trade Representative Katherine Tai 
told Senate lawmakers that she would 
“push for solutions to the lumber pricing 
issues” and address the issue of tariffs on 
Canadian softwood lumber imports into 
the United States during a May 12 Senate 
Finance Committee hearing on President 
Biden’s 2021 trade policy agenda.

Tai reiterated her willingness to act on this 
issue 24 hours later during a House hearing 

Lawmakers Urge Action on Lumber:  
U.S. Trade Rep. to “Push for Solutions to the Lumber Pricing Issues”

in which four bipartisan lawmakers spoke 
about the need to seek remedies for rising 
lumber prices by boosting production and 
ending tariffs on Canadian lumber imports 
into the United States.

During the House hearing, Rep. Kevin 
Hern (R-Okla.) submitted a statement of 
record from NAHB where we stated that 
“resolving the long-running dispute with 
Canada over the trade in softwood lumber 
and addressing the steel and aluminum 
tariffs must be a top priority of Congress 
and the Administration. Building safe, 
decent and affordable housing depends 
in large part upon a stable and affordable 
supply of building materials.”

Separately, Sen. Jerry Moran (R-Kan.) de-
livered a Senate floor statement on lumber 
on May 11 where he cited NAHB statistics 
on how rising lumber prices have added 
nearly $36,000 to the price of a new home 
and a $13,000 increase in the market value 

of a multifamily unit. Moran called for the 
elimination of lumber tariffs and to “boost 
the domestic types of the types of lumber 
used in home construction.”

Finally, Sens. Moran and Jeanne Shaheen 
(D-N.H.) sent a joint letter to Tai this week 
stating that “the complete elimination 
of these [lumber] tariffs is necessary to 
provide relief from rising lumber prices. 
American home buyers, not Canadian lum-
ber producers, are the ones who end up 
paying the cost of these trade restrictions.”

Senate Hearing Highlights

Sen. Charles Grassley (R-Iowa):  Yes-
terday I met with the Iowa Association of 
Home Builders. They told me that lumber 
prices had skyrocketed tremendously. 
They gave me a figure of 300% since April 
2020. Have you had conversations within 
the administration on what can be done to 
lower the 9% tariff on Canadian lumber?

U.S. Trade Representative Tai: This 
is not just something we’ve been talk-
ing about within the administration but 
something that I’ve raised directly with my 
Canadian counterpart and I’ve certainly 
heard a lot from members of Congress 
about this as well. I want to assure that I 
will be raising this again with my Canadian 
counterpart at the free trade commission 
meeting of the USMCA and I will continue 
to push for solutions to the lumber pricing 
issues that we are experiencing.

Sen. Bob Menendez (D-N.J.):  I’ll submit 
a question to you [Tai] about whether you 
are working on a new softwood lumber 
agreement with Canada. I keep hearing 
from housing people that it is incredibly 
challenging.

Sen. John Thune (R-S.D.): The home 
builders, the realtors, everybody in my 
state is talking about the cost of lumber 
and how that’s driving up housing costs 
in this country and really curtailing new 
construction because just pricing homes 
in a way that is outside the reach of a lot 
of families in this country. One of the is-
sues they consistently raise are the tariffs 
on lumber coming in from Canada. Can 
you speak to that issue and what’s being 
done to address that and the impact that 
those tariffs have on the cost of lumber in 
this country and ultimately on the cost of 
housing?

U.S. Trade Representative Tai: The free 
trade commission that is required to meet 
within the first year of the USMCA is meet-
ing next week and I will be raising our con-
cerns with the Canadians. But obviously I 
look forward to continuing this conversa-
tion with you and the many other mem-
bers of Congress who have raised concerns 
about this on both sides of the issue.

House Hearing Highlights

Rep. Mike Thompson (D-Calif.): I appre-
ciate how the pandemic has exacerbated 
trade issues and disrupted supply chains. 
This has a real life impact on my district 
where we just lost thousands of homes 
because of the deadly fires that we experi-
enced. The surge in lumber prices is mak-
ing it harder to rebuild. This is hurting real 
people already reeling from these fires. 
One way that we can help address this is 
by doing away with the tariffs on Canadian 
softwood lumber.

Rep. Steven Horsford (D-Nev.): I know 
earlier Mr. Pascrell [Democratic congress-

man from New Jersey] raised the issue 
around the lumber issue. I joined in that 
letter to you and would just ask that we 
receive a follow up. I am particularly con-
cerned in Nevada with the rising housing 
costs and how its impacting people who 
are able to access affordable or attainable 
or workforce housing particularly as those 
costs escalate.

Rep. Kevin Hern (R-Okla.):   At present, 
the U.S. and Canada lack an agreement 
governing the trade of softwood lumber.  
U.S. home buyers, home builders and 
everyone who participates in the supply 
chain is suffering due to these unneces-
sary cost increases. Last week, you in 
your response to Sen. Moran inquiring 
about the rising cost of lumber. You stated 
quote: “This will always be important to 
U.S.-Canadian relations. We have raised 
these issues with my counterpart already. 
Softwood lumber will always be in my 
sights. We have a lot of tools and plans to 
use them robustly and raise the concerns 
we have and engage our Canadian coun-
terparts on how to manage longstanding 
differences and think outside the box.” 
Ambassador, can you clarify what specific 
tools you plan to use?

U.S. Trade Representative Kai: We have 
a lot of tools. 
There’s a NAFTA 
chapter that’s 
been brought 
into USMCA. 
Those are trade 
remedies that 
written into our 
trade agreement. 
We have our trade 
remedy provi-
sions here in U.S. 
law. I’d be willing 
to sit down with 
my Canadian 
counterpart and 
think, “Hey, is 
there anything 
else that hasn’t 
been tried before 
that we could 
try?”

The reality is that 
record high lum-
ber prices are put-
ting the American 
dream of a home 
of homeowner-
ship out of reach 
for hundreds of 

thousands of potential home buyers and 
disproportionately harming middle- and 
low-income families across our nation. At 
a time when residential home building is 
booming, it is essential that home builders 
and consumers have access to the materi-
als they need at competitive prices.

In April 2017, the US Department of Com-
merce announced countervailing duties 
averaging 20 percent on softwood lumber 
products from certain Canadian produc-
ers. In December of 2020, the average 
tariff was reduced to 9 percent.

While a reduction in tariffs for some Cana-
dian producers is a step in the right direc-
tion, the complete elimination of these 
tariffs is necessary to provide additional 
relief for rising lumber prices.

In addition to working to resolve this trade 
dispute, we should also work to boost the 
domestic production of the types of lum-
ber used in home construction. Additional 
lumber can and should be sustainably 
harvested from public lands managed by 
the U.S. Forest Service and the Bureau of 
Land Management. Adding to the existing 
lumber supply and ensuring that domestic 
sawmills are operating at full capacity will 
help soften lumber prices.
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A special thank you to the staff at Scenic Hills for making this all possible, Rick Gorman 
and his team do an amazing job for us.

HBAWF Spring Golf  
Tournament 2021

EVENT SPONSOR
Gulf Power

GOLD SPONSORS
Klumb Forest Products		

Centerstate Bank

D.r. Horton

Supreme Lending

Underwood Anderson Ins

Pensacola Electrical

Harvesters Fed Credit Union

Sherwin - Williams

Homebridge Financial Services

Rew Materials

Atlas Roofing

Ferguson Enterprise

Sunfarm Energy

SWAG BAG SPONSOR 
KJM Surveying, Inc

BREAKFAST SPONSOR 
Clear Title Of Northwest Florida, LLC 
Chick-fil-A 

LUNCH SPONSOR 
Reese Construction 
pizza delivered & available at the regis-
tration area at 1:30 pm from Lost Pizza

BEVERAGE CART SPONSORS 
Setco Services – Kimberley Anderson 
Southeast Mortgage – Angela Lane and 
her Team

COURSE CONTEST 
Longest Drive 
Closest to Pin 
Longest Putt

DOOR PRIZES 
Armstrong And Assoicates 
KJM Surveying, Inc 
Flynn Built 
Southeast Mortgage 
Tool Expo 
Intermission Bar, Downtown

THANK YOU TO THE MEMBERSHIP 
COMMITTEE/GOLF COMMITTEE  
FOR PUTTING THIS GREAT EVENT 

TOGETHER 

Suzanne Pollard-Spann 
Membership Chair 

Legacy Insurance Brokers

Marty Rich 
University Lending Group

Tanya Underwood 
Emerald Coast Granite and Tile

Katie Musick 
Supreme Lending

Brad Boes 
Supreme Lending

Stacey Rising 
Better Homes and Garden Real 

Estate

Brittany Moulton 
Coldwell Banker

Zach Noel 
Clear Title of Northwest Florida

Drew Hardgrave 
Legacy Insurance Brokers

Emmie Royal 
Flynn Built

Donna Pruitt 
Legacy Insurance Brokers

Ryan Funderburk 
Regions

Juan Medina 
Sherwin Williams

Patti Hall 
Flip Flop Publishing and Promotions

Tori Davis 
aDoor Properties

Kimberly Anderson 
SETCO

Vicki Pelletier 
HBA

HOLE SPONSORS
Supreme Lending

DR Horton

Sherwin Williams

Homebridge Financial Svcs

Ferguson Enterprise

Klumb Forest Products

Gulf Breeze Natural Gas

Sunfarm Energy

Gulf Coast Insurance

Tool Expo Corporation

Gulf Coast Shades And Blinds

Centerstate Bank

Southeast Mortgage

Harvesters Fed Credit Union

Membership Committee

Bay Area Graphics

Pensacola Electrical

Legacy Insurance Brokers

Redwire

THANK YOU TO OUR SPONSORS!

More Pictures on Page 10
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If you do  
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with previous 

members, please 
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and reinforce  
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please call the 
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850.476.0318 
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Feature Story NAHB News

Construction Cools 
as Costs Climb
Housing production fell in April due to the 
increased costs of building materials that 
have priced out potential home buyers. 
Overall housing starts decreased 9.5% to a 
seasonally adjusted annual rate of 1.57 mil-
lion units, according to a report from the 
U.S. Department of Housing and Urban De-
velopment and the U.S. Census Bureau.
The April reading of 1.57 million starts is the number of housing 
units builders would begin if development kept this pace for the 
next 12 months. Within this overall number, single-family starts 
decreased 13.4% to a 1.09 million seasonally adjusted annual rate. 
The multifamily sector, which includes apartment buildings and 
condos, increased 0.8% to a 482,000 pace.

“Housing starts and permits posted a monthly decline in April, as 
escalating prices for lumber and other building materials price out 
some home buyers from an otherwise hot housing market,” said 
NAHB Chairman Chuck Fowke. “Policymakers need to prioritize 
the U.S. supply chain for items like building materials to ensure 
builders can add the additional inventory the housing market 
desperately needs.”

“The decline in single-family permits indicates that builders are 
slowing construction activity as costs rise,” said NAHB Chief 
Economist Robert Dietz. “While housing starts were strong at the 
beginning of the year, due to home builders constructing homes 

that were sold pre-construction, higher costs and limited avail-
ability of building materials have now paused some projects.”

Overall permits increased 
0.3% to a 1.76 million unit an-
nualized rate in April. Single-
family permits decreased 
3.8% to a 1.15 million unit rate. 
Multifamily permits increased 
8.9% to a 611,000 pace.

Looking at regional permit 
data compared to the previ-
ous month, permits are 8.4% 
higher in the Northeast, 9.9% 
lower in the Midwest, 3.9% 
higher in the South and 4.1% 
lower in the West.

The number of single-family 
homes permitted but not 
started construction con-
tinued to increase in April, 
rising to 131,000 units. This is 
47% higher than a year ago, as 
building material cost increas-
es and delays slow some home 
building.

Regulatory Costs 
Add a Whopping 
$93,870 to New 
Home Prices
Regulations imposed by all levels of govern-
ment account for $93,870, or 23.8% of the 
current average sales price ($397,300) of a 
new single-family home, according to a new 
study by NAHB.
Of the $93,870 figure, $41,330 is attributable to regulation during 
development, and $52,540 is due to regulation during construction.

“This study illustrates how overregulation is exacerbating the 
nation’s housing affordability crisis and that policymakers need 
to take bold steps to reduce or eliminate unnecessary regulations 
that will help builders increase the production of quality, afford-
able housing to meet growing market demand,” said NAHB Chair-
man Chuck Fowke.

Of note, the study on the cost of regulation does not take into 
effect how rising lumber and other material prices over the past 

12 months have raised housing costs. NAHB completed another 
report last month that shows rising lumber prices, which have 
soared more than 250% since April 2020, have added $35,872 
to the price of a typical new home. This figure is on top of the 
$93,870 cost due solely to regulation.

While NAHB’s previous regulatory estimates in a 2016 study were 
fairly similar, the price of new homes increased substantially in 
the interim. When applying these percentages to Census data on 
new home prices, the data show an estimate that regulatory costs 
in an average home built for sale went from $84,671 to $93,879 — a 
10.9% increase during the five-year span between NAHB’s 2016 
and 2021 estimates.
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the most common 
reason active buyers 

can’t close the deal
	 A recent Eye on Housing blog post re-
vealed that 64% of buyers who were actively 
engaged in the process of finding home in 
the first quarter of 2021 have spent upwards 
of three months searching for a home with-
out success. 
	 The most common reason long-time searchers have 
come up empty-handed is not because they can’t find a home at 
an affordable price (32%), but because they continue to lose out 
in bidding wars (45%), according to survey results from NAHB’s 
most recent Housing Trends Report. 
	 The reasons are flipped from a year earlier, when 40% 
cited unaffordable prices and only 23% because of better offers by 
other buyers. 
	 When asked what they are most likely to do next if still 
unable to find a home in the next few months, 50% of active buy-
ers searching for three-plus months will continue looking for the 
‘right’ home in the same location – about the same percentage as a 
year earlier. On the other hand, 42% will expand their search area, 
an increase from the 34% willing to take that step a year earlier. 
	 Difficulties finding a home to buy will likely lead 25% of 
active buyers to give up until next year or later, up from 16% a year 
earlier. Historical data show a steadily rising trend in the share of 
long-term searchers likely to quit looking for a home until next 
year or later, as the latest increase marks the fifth year-over-year 
rise in this metric.

Building Materials Top 
Housing Concerns
Builder confidence held sta-
ble in May, despite growing 
concerns over the price and 
availability of most building 
materials, including lumber. 
The latest NAHB/Wells Fargo Housing 
Market Index (HMI) released today shows 
that builder confidence in the market for 
newly built single-family homes is 83 in 
May, unchanged from April.

“Builder confidence in the market remains 
strong due to a lack of resale inventory, 
low mortgage interest rates, and a growing 
demographic of prospective home buy-
ers,” said NAHB Chairman Chuck Fowke. 
“However, first-time and first-generation 
home buyers are particularly at risk for los-
ing a purchase due to cost hikes associated 
with increasingly scarce material availabil-
ity. Policymakers must take note and find 
ways to increase production of domestic 
building materials, including lumber and 
steel, and suspend tariffs on imports of 
construction materials.”

“Low interest rates are supporting housing 
affordability in a market where the cost 
of most materials is rising,” said NAHB 
Chief Economist Robert Dietz. “In recent 
months, aggregate residential construc-
tion material costs were up 12% year 
over year, and our surveys suggest those 
costs are rising further. Some builders are 
slowing sales to manage their own supply 
chains, which means growing affordability 
challenges for a market in critical need of 
more inventory.”

With labor and lot availability a challenge 
in many markets, Dietz cautioned that 
“home buyers should expect rising prices 
throughout 2021 as the cost of materials, 
land and labor continue to rise.”

Derived from a monthly survey that NAHB 
has been conducting for 35 years, the 
NAHB/Wells Fargo HMI gauges builder 
perceptions of current single-family home 
sales and sales expectations for the next 
six months as “good,” “fair” or “poor.” The 
survey also asks builders to rate traffic of 

prospective buyers 
as “high to very 
high,” “average” or 
“low to very low.” 
Scores for each 

component are then used to calculate a 
seasonally adjusted index where any num-
ber over 50 indicates that more builders 
view conditions as good than poor.

The HMI index gauging current sales 
conditions held steady at 88, and the gauge 
charting sales expectations in the next six 
months rose one point to 81. The com-
ponent measuring traffic of prospective 
buyers fell one point to 73.

Looking at the three-month moving aver-
ages for regional HMI scores, the South 
rose one point to 84, and the West held 
steady at 90. The Northeast fell four points 
to 82, and the Midwest posted a three-
point drop to 75.

HMI tables can be found at nahb.org/hmi. 
More information on housing statistics is also 
available at Housing Economics PLUS (for-
merly housingeconomics.com).
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Collaboration Between 
Builders and Appraisers 
Key to Navigating  
Rising Lumber Prices, 
Freddie Mac Says
As lumber prices continue to rise, home 
builders face challenges selling homes that 
accurately reflect the increased costs of con-
struction. This applies not only to lumber, but appliances 
and other key components as well due to supply constraints. 
Because these increased costs are not recognized during the ap-
praisal process, the builder or home buyer is often left scrambling 
to secure extra funds to cover the difference between the ap-
praised value and the actual cost of the home.

NAHB notes that home builders can mitigate this issue by prepar-
ing an “appraisal binder,” which will provide a cost breakdown of 
the materials used to construct the home. Providing this binder to 
the appraiser upon his or her arrival to inspect the home will help 
encourage the appraiser to apply the cost-approach method dur-
ing the appraisal process, thereby reflecting the cost of materials 
used to construct the home.

“As an appraiser, I think this approach should be applauded and 
encouraged,” Scott Reuter, single-family chief appraisal officer 
at Freddie Mac, shared in a recent Freddie Mac blog post. “This 
information can be very helpful as an appraiser develops market 
support for actual costs.”

Reuter shared his perspectives on the appraisal process earlier 
this year on NAHB’s Housing Developments podcast, noting the 
tools available to appraisers to help indicate what’s occurring in 
the market.

“It’s really evident that while rising lumber and building materials 
costs are putting tremendous pressure on home builders, but by 
extension — and I know this group know that — it’s also creating 
tremendous challenges for appraisers,” Reuter noted to NAHB 
CEO Jerry Howard and Chief Lobbyist Jim Tobin. “A lot of these 
cost increases are likely not yet seen in closed-market transac-
tions. So the segregated cost breakdown, the per-unit cost break-
down, some comparable sales — that’s tremendously helpful.”

Reuter encourages builders to share information such as:

Any market study or pre-appraisal the builder has  
complete

Copy of the sales contract or the custom home contract

Comprehensive list of the cost of the amenities and  
finishes for the home

Breakout of the monetary difference of recent major 
material cost increases versus their typical costs

“The best way to navigate the challenges presented by this en-
vironment is for builders and appraisers to continue to talk and 
collaborate — to better manage current assignments and lay the 
groundwork for positive relationships in the future,” he con-
cluded.

A full version of the post, and additional resources, can be found 
on Freddie Mac’s website.
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NAHB News NAHB News

The Department of La-
bor (DOL) announced in 
early May it is withdraw-
ing the independent con-
tractor rule that was final-
ized in January during the 
waning days of the Trump 
administration.
In doing so, it will revert to its pre-rule 
economic realities test where no one 
factor is determinate of independent 
contractor status.

NAHB submitted comments oppos-
ing the withdrawal and believes the 
final independent contractor rule 
represented a positive step forward 
that would provide more clarity for 
employers to determine whether a 
worker is an independent contractor 
or an employee under the Fair Labor 
Standards Act (FLSA).

Department of Labor Withdraws  
Final Independent Contractor Rule

In making the announcement to withdraw the 
rule, the DOL cited the reasons:

• The independent contractor rule was in 
tension with the FLSA’s text and purpose, 
as well as relevant judicial precedent.

• The rule’s prioritization of two “core 
factors” for determining employee status 
under the FLSA would have undermined 
the longstanding balancing approach of 
the economic realities test and court deci-
sions requiring a review of the totality of 
the circumstances related to the employ-
ment relationship.

• The rule would have narrowed the 
facts and considerations comprising the 
analysis whether a worker is an employee 
or an independent contractor, resulting in 
workers losing FLSA protections.
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Bring a friend  
to our next  
meeting!
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HBA News Membership

To advertise, call  
Richard Nicholson 

561.843.5857

NEXT  
CORNERSTONE 

ISSUE: 
r k n i c h o l s o n . c o m

July 2021

New Members
Data Revolution
Jay Smith - Managing Partner
3702 N Pace Blvd
Pensacola, FL 32505
p (850) 972-9972
DataRev.com
Spike: Lee Hudson, Sandy Sansing

Infinity Datacom Solutions
Rick Johnston
3326 North W St
Pensacola, FL 32505
p (850) 696-2044
infiniydatacom.com

Landshark Homes, LLC
Drew Hardgrave - Owner
3132 Lost Creek Dr.
Cantonment, FL 32533
p (850) 288-1253
landsharkhomebuyers.com
Spike: Suzanne Pollard-Spann,  
Legacy Insurance Brokers

Meraki Installers LLC
Jacquie Bolinger - Director of Accounting
21 N New Warrington Rd
Pensacola, FL 32506
p (813) 644-3729
merakisolutions.com
Spike: Suzanne Pollard-Spann,  
Legacy Insurance Brokers

Get  Involved in 
HBA Councils 

and Committees!

Sales & Marketing 
Council

Meets Monthly

Membership  
Committee

Meets Monthly 
2nd Wednesday of  

each month

Board of Directors
Meets Monthly
3rd Tuesday of  

each month

Papa J & G Ventures, LLC
Jody Fiasco
3049 Red Fern Rd
Cantonment, FL 32533
p (850) 324-7853
Spike: Lee Hudson, Sandy Sansing

SECURED Roofing & Restoration
Dale Shoemaker - Branch Manager
6565 N W St. Suite 104
Pensacola, FL 32506
p (352) 552-1138 (cell)
securedrr.com
Spike: Lee Hudson, Sandy Sansing

Tech Advanced Computers
Patrick Tan - President
1508 Creighton Rd,
Pensacola, FL  32504
p (850) 479-9227
techadvanced.com
Spike: Lee Hudson, Sandy Sansing

Timberwolf LLC 
 dba Windows Plus Pensacola
Todd Benson - President
2626 North T Street 
Pensacola, FL 32505
p (850) 438-9770
windowspluspensacola.net
Spike: Lee Hudson, Sandy Sansing

For future  
upcoming events, 
please call the 
HBA office at 
850.476.0318 

Architectural Concepts International LLC
33 SW 12th Way, Boca Raton, FL 33486

Specializing in Car Wash Designs

Licenses: NCARB, Florida
AR-0007424, ID-0003692, CGC-008183

John Diehl - 561.613.2488
www.car-wash-architect.com | www.paintconceptsplus.com

1. They support the industry at 
the local, state and national 
levels.

2. They volunteer time, talent 
and treasure to help the asso-
ciation accomplish its goals.

3. They recruit their  
colleagues and business  
contacts to become members.

4. They serve on committees 
and councils gaining valuable 
networking opportunity while 
helping to advance the  
association’s mission.

5. By doing so, you increase the 
value proposition for all mem-
bership in our HBA.

6. They are strong support-
ers of local and state PACs and 
BUILD-PAC.

7. They are a major source of 
non-dues revenue through  
sponsorships, advertising, etc.

8. As industry partners, they 
are a valuable resource for 
business and management tips.

9. They are heavily invested in 
your business success:  
You win, they win!

10. Why wouldn’t you do business 
with a member?

TOP 10 REASONS 
TO DO BUSINESS 
WITH AN ACTIVE 

ASSOCIATE  
MEMBER
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Advertiser’s Index
Green Spike		  50 Credits
David Holcomb		  95.5

Newman Rodgers IV	 91

Doug Sprague		  88

Kenneth Ellzey, Sr.	 78.5

Russ Parris		  70.5

Paul Stanley		  67.5

Bob Price, Jr.		  58.5

Thomas Westerheim	 54.5

Wilma Shortall		  50.5

Darrell Gooden		  50.5

Blaine Flynn		  50.5

Life Spike		  25 Credits
Bill Daniel		  47

John Hattaway		  42

Doug Whitfield		  39

Garrett Walton		  32

Luke Shows		  25

Steve Moorhead	 21

Brent Woody		  20

Suzanne Pollard-Spann	 19

Karen Pettinato		  18.5

Larry Hunter		  18.5

Doug Herrick		  15.5

Taylor Longsworth	 15.5

Lorie Reed		  15

Amir Fooladi		  14

Dean Williams		  13.5

William Merrill		  13

Martin Rich		  12.5

Alton Lister	  	 12

Bruce Carpenter	 11.5

Bill Batting		  11.5

Lee Hudson		  11

Rick Faciane		  10.5

Kevin Ward		  10.5

Kim Cheney		  10

Milton Rogers		  10

Spike Credits	
Alex Niedermayer	  9.5

Shelby Johnson		   9.5

Mary Jordan		   9.5

Kevin Russell		   8

Please Support  
Our Advertisers!

If you would like to join the 
Spike Club or Desire  

Additional Information, 
please contact  
Vicki Pelletier -  
(850) 476-0318

Alpha Closets			   23 
850.934.9130
Alpha Closets.com
leslie@alphaclosets.com

Architectural Concepts International, LLC	 20
o 561.613.2488
jrd@paintconceptsplus.com 
paintconceptsplus.com

Centricity 				   19
o 866.440.7271
c 904.613.1442
dwenzel@centricity.com
centricity.com

Home Mortgage of America, Inc 	 18
o 850.332.5221
c 850.332.2416
bcarpenter@hmoa1.com

Pensacola  Energy			   02
o 850.436.5050
espnaturalgas.com

Rew Building Materials, Inc.		  19
o 850.471.6291
c 850.259.7756
bbatting@rewmaterials.com 
ecbmfl.com

Tubs and More 			   13
o 800.991.2284
o 954.423.2250 
dougstubs.com

Underwood Anderson Insurance 	 20
o 850.434.5526
c 850.572.4838
Alex Niedermayer, AIP, CMIP Agent
alex@underwoodanderson.com
underwoodanderson.com

warren wight - graphic designer		 20
407.920.1478
warren@warrenworld.com
warrenworld.com

West Fraser 		  Back Cover
westfraser.com/osb 
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Gold Sponsor for the 2020 Dream Home

In construction, a spike is a steel object 
that is essential to making a building 
strong.  As in construction, the HBA 
of West Florida sees a Spike as some-
one that works to keep our association 
strong.  Spikes work on the recruitment 
and retention of members in addition to 
keeping members active with the associa-
tion.  Anyone is eligible for Spike status.  
On Spike credit is awarded for each new 
member recruited and an additional credit 
is awarded for that new member’s renewal 
on or before their anniversary date.  If you 
help to retain a member, you are eligible to 
receive a half point for each member.  

Spike Club Levels
Spike Candidate		  1-5 credits
Blue Spike		  6-24
Life Spike		  25-49
Green Spike		  50-99
Red Spike		  100-149
Royal Spike		  150-249
Super Spike		  250-499
Statesman Spike		  500-999
Grand Spike		  1000-1499
All-Time Big Spike	 1500+

Spike Club Members and their credits 
as of 04/30/2021.
Statesman Spike	 500 Credits
Harold Logan		  522.5

Super Spike		  250 Credits
Rod Hurston		  424

Jack McCombs		  299.5

Royal Spike		  150 Credits
Rick Sprague		  206.5

Edwin Henry		  200

William “Billy” Moore	 173.5

Bob Boccanfuso		  164.5

Red Spike		  100 Credits
Charlie Rotenberry	 148

Oliver Gore		  113.5

Ron Tuttle		  107

Ricky Wiggins		  100.5
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