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REGULATIONS ACCOUNT FOR 24.3 PERCENT
OF THE FINAL PRICE OF A NEW HOME

Your HBA is Working
to Make Housing
a Local Priority

As ahome builder, I am proud of the quality and product I
provide to my customers. As members of the Home Builders
Association of West Florida (HBA), I am sure you’re also proud of
the work that you do to provide housing for your customers,

President’'s Message

-

ALTON LISTER

whether you’re a subcontractor, supplier, Realtor or banker. Housing
should be a priority where all people have access to decent, affordable housing. However, it’s
getting tougher to provide affordable housing when our industry is the target of calls for
impact fees from people who already have a home as well as the Editorial Board of the

Pensacola News Journal.
According to the
National Association of
Home Builders (NAHB)
research shows that, on
average, regulations imposed
by government at all level
account for 24.3 percent of
the final price of a new single-
family home built for sale.
Everytime alocal
government raises

construction costs by, for
example, increasing the price
of construction permits or
impact fees, the cost of

37.7% costincurred during development
costincurred when applying for site development approval
building a house rises. In fact,
the final price of the home to

the buyers will usually go up by more than the increase in the government fee. This is because
each time construction costs increase other costs such as commissions and financing charges
automatically rise as well. As a result, most cost increases are passed on to the buyers with
additional charges. The size of these charges depends both on the type of fee/cost increase
and when it is imposed in the development/construction process. NAHB estimates that the
add-on charges range from o percent if a fee is imposed directly on buyers to 40 percent if
costis incurred when applying for site development approval (see Table above). So that for
every $1increase in fees incurred, for example, when acquiring a building permit, the final
price of anew home to its final customer rises by $1.22. Alternatively, every $818 increase in
feesresultsin a $1,000 increase in house prices.

We have a lot shortage and an inventory problem in Escambia and Santa Rosa
Counties. For example, in Santa Rosa County, with the inventory of available homes is down
57 percent since 2010, the under-supply is driving home prices higher. When home prices rise,
asegment of the population gets pushed to the sidelines. Sometimes, a higher down payment
isan impossible hurdle. Quite often, would-be buyers fall victim to lenders’ underwriting
standards on how much of their monthly income can be devoted to housing costs. When
someone is paying more than 30 percent of their income for housing, they are considered
“housing burdened” or “rent burdened” - a condition the James Madison Institute says can
have devastating negative effects on a community. “Rising housing prices have a variety of
consequences for quality of life,” said the Institute’s report entitled “Assessing the Effects of
Local Impact Fees and Land-Use Regulations on Workforce Housing in Florida.” The fallout
includes overcrowded housing units, and forced reductions in spending for food, clothing,
healthcare, and retirement savings.

Continues on page 06
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II I Feature Story

EPA Repeals
Obama-Era
WOTUS Rule

In a positive development to resolve years of
uncertainty over where federal jurisdiction
begins and ends, the Environmental Protection
Agency today rescinded the Obama-era “waters

of the U.S.” (WOTUS) rule.

“NAHB commends the EPA and U.S. Army Corps of
Engineers for repealing the 2015 WOTUS rule that vastly expanded
federal overreach over water and land use by regulating man-made
ditches and isolated ponds on private property,” said NAHB
Chairman Greg Ugalde.

“By repealing the 2015 rule, the EPA and Corps have finally
provided consistency among all 50 states, which will make the
federal permitting process more predictable and affordable,” he
added. “Now, the agencies need to finalize a new definition that
restores common sense to the regulatory process by respecting
states’ rights and balancing economic and environmental
concerns.”

The 2015 WOTUS rule has been subject to several legal
challenges that halted its implementation nationwide. Last month,
the U.S. District Court for Georgia issued a decision finding that
the substance of the rule violates the Clean Water Act. The court
remanded the rule back to the agencies to fix it.

Prior to EPA’s repeal announcement, the Obama-era rule
was in effect in 22 states and the District of Columbia, and the
previous regulations issued in 1986 were in effect in the remaining
28 states. The EPA decision means the 1986 rule will now be in
effect in nationwide until a final replacement rule is issued.

The Trump administration has proposed anew WOTUS
rule that NAHB generally supports. The proposed rule would
clarify the extent of federal oversight and correct the vast
overreach of prior rules. Once finalized, builders and developers
will be better able to determine for themselves whether they will
need federal permits for construction activities.

And, because the proposed rule narrows the extent of
federal jurisdiction by excluding isolated water bodies,
“ephemeral” waters that only form in response to rain, and most
ditches, builders should require fewer Clean Water Act permits for
isolated or temporary wetlands or water bodies.

For more information, contact Evan Branosky at
800-368-5242xX8662.

Your HBA is Working
to Make Housing
a Local Priority

From page 05

All too often, the negative impact of rising house
prices falls proportionately hardest on middle- to low-
income individuals, like the 30.7 percent of Santa Rosa
County residents who earn less than $40,000 a year. When
the prices of new and existing homes increase, monthly
rents increase as well. Nationally, the Joint Center for
Housing Studies at Harvard University reported last year
that from 1990 to 2016, the median rent rose 20 percent
faster than the rate of inflation.

What will it take to re-establish housing
as a top local priority?

Give Housing Renewed Prominence

One of our most important efforts will be to give housing
renewed prominence and assure that the public, local
elected officials and policy makers recognize its importance.
The positive contributions that homeownership makes to
our community is proven.

Create More Affordable Housing

Because most Americans are well-housed and most of the
population own their own homes, it’s easy to lose sight of
the fact that for many families, homeownership is still an
impossible dream.

Courtesy of NAHBNow.com

Enact Pro-Housing Ordinances

We must create an awareness of how overregulation and
unnecessary requirements affect housing production and
thereby weaken the entire economy. Local governments
must provide initiatives to reduce the barriers to affordable
housing. We must also reasonably balances protection of
trees, mitigation costs and the rights of property owners.

Admittedly, it will not be easy to achieve these
important goals in such a short time. But with hard work and
perseverance we can make housing alocal priority, now and
in the years to come.
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Deconstruction:
Un-building for the Future

Builders build homes to last.
Residential buildings may last
along time — even 100 or more
years —if properly maintained.

The median age of housing stock in the
United States is 37 years, with homes in the
Northeast (New York, Massachusetts and
Rhode Island) averaging more than 50
years. At some point, most older structures
will be replaced with new homes that are
more energy efficient and are a better fit for
the modern home owner’s needs.

Many of these older homes have
components that still have valuable life. A
2007 NAHB study looked at the average life
expectancy of home components and
found many could last the lifetime of the
home orlonger.

Demolition is the most common way of
removing an old structure but results in the
materials going to the landfill.
Deconstruction is the systematic
disassembly of a building. This technique
can be used for some or all of a building
teardown to salvage usable materials and
reduce waste.

Deconstruction can take the form of:

e Astraightforward stripping out of
cabinetry, fixtures, doors and
windows

e Takingout hardwood floors plank
by plank; and/or

e  Manually taking apart the building
frame

Home Component Life Expectancy (yrs)
Brick 100+
These materials can .
then be reused for a Wood flooring oot
remodeling project, . .
installed in a new Stone flooring 100 (w/proper maintenance)
home or recycled into C . .
another product. oncrete or cast-iron pipes 100+
Some beneﬁlfs of Copper gutters/downspouts | 50/100+
deconstruction and
salvage for developers, | itchen Cabinets 50
builders and
remodelers include:

e Avoid disposal costs of demolition
waste

e Avoid transportation costs of
waste when salvage companies
remove the materials from the site

e Save money through on-site reuse
of materials

e Earnmoney through sale of the
recovered materials

e Earnpointsingreen building
certification programs such as the
National Green Building Standard
(NGBS)

It may take longer to carefully dismantle a
home than to take a sledgehammer or
wrecking ball to it, so why take the time and
possibly slightly higher expense? Some
jurisdictions (such as Portland, Ore.)
require it for certain homes, and some may
offer expedited permits. Others will not
accept some construction and demolition
(C&D) materials for landfill disposal.

There is also demand for these materials,

particularly for wood beams, wood flooring
and old bricks. Builders can gain access

to old-growth wood, which is denser and
may be more resistant to decay or damage
than modern wood products. These

wood products — doors, window frames,
flooring and framing materials — can be
refinished and installed in a home for
another 100 years.

If you are looking to replace an older home,
consider deconstruction and evaluate if it
makes sense in your market. The
Environmental Protection Agency (EPA)
has created a Deconstruction Rapid
Assessment tool to help you evaluate your
project. Look for deconstruction
specialists in your area to contract with if
you do not want to take on the disassembly
work. Find salvage organizations to sell the
materials to, or connect with builders or
home owners directly who are looking

to give the good bones of an old house

new life.

Courtesy of NAHBNow.com
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FHBA Member Benefits

A Free Member r
Benefit of FHBA
wuwu FHBArebates.com

WANT TO START GETTING
MONEY FOR PRODUCTS
YOU ALREADY USE?

FLRIDA HOME
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i crown [RY '%E atea biseie manukacturers
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PN g ST .
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Lo participatel

ol T ; :
1) MOHAWK 008 NORITZ OHSHES jifestyies Panasonic
(1) Reqister Zrae _

(2 Submit a Rebate Claim
(3) Recejve a Rebate Check frmmwm THERMARTRY' (@ imbertich O3 TTe:

= Nl 14

PEERLESS {FROSRESS MWROYAL & SHERWIN
-+[|GHT NG Residential Sidiag, : WI[UAMS.
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The average rebate Reqister & Claim:
per Bulder/Remodeler company & 5. ga0 5400
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BATH EXPERIENCE WITH FUNCTIONALITY

e a . . A il DESIGNER BRANDS
W L WHIRLPOOLS - AIR BATHS

TOTO" TOILETS

VANITIES - SHOWER DOORS

FAUCETS - SINKS

BIDET SEATS and more!

'RE — . =
.ﬁl::':l“ﬁ LOVE Southwest Broward's Only

THIS PLACE! Full Service Plumbing Showroom!

954.423.2250
1.800.991.2284

Showroom Hours Tues-Fri 8:30:5:30 / Sot. 9-5
1387 SHOTGUN ROAD, SUNRISE (WESTON), FL

Doug omd Joyme Johmsen

PECORATIVE FLUMBING SHOWROOM

Like us on Facebook! /

HBEBA

HHOME BUTLDERS ASSOCTATION OF WEST FLORIDA
PLEASE CALL THE

¥ Stay up-to-date on news and events
v Have access to exclusive promotions and giveaways
¥'Check out polls and fun facts on the page

Have pictures from HBA events?
Share them with us!
Tag yvourselfin our photos!

Ger InvoLvep IN HBA Councirs AND COMMITTEES!

Sales & Marketing Council Auxiliary Council
Meets Monthly Meets Monthly
Membership Committee Board of Directors
Meets Monthly Meets Monthly
2nd Tuesday of each month 3rd Tuesday of each month
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Member Benefits brought towou by

HBA

IFOME BUILDERS ASSRCIATION OF WEST FLORITA

fhb

A HOUSEFUL
OF SAVINGS

FUR O HOME
BUILDERS A58 1a71 0

HBA of West Florida and FHBA worked to save builders
and remodelers OvVer 57,000* in the 6th Edition Florida Building Code

1. Guard Measurement = $1, 500
RBocuoos horzontal distancs tram
Atz 24 irchcs

4. Stucca = 51,100

Roducos tms aotwoon Coats
N clirg o soven cays Dor
ALTH D2E

7. Custom Docrs = $500
Frize e crtenz tor sustom
oAk o (R B8 E )

2. Fire Separation = 52 500
by Fevar s olree eelane gods
coticors hofica At ac soffts

3. Duct Penetration Garage = $300
e cined provisions al oweing wse of

cucl boad

'

QL_r

5_Air Leakage = 5175
Provedes cplion for lasling i
sl family 25 20 le a2
randifod b AUH to £ ACH

&. Mechanical Ventilation = 575
Reduces hiem S ACH Lo less han
3ACH

8. Shower Lingr = §75
Rairsluas exceplon Lo showsr
Inaoa SO FRS R AR

8, Door Swing = 5750
Resisicrns paanilling cours o
1L Len N onesr ey, L rise s,

ard zn sxcashor for andirgs

FHEA also stopped issues from passing, which resulted in additional builder savings:
Fled Prowisics = 70000 e gaien = 51,000, ard Wi ar Saving Fielure: = 52350,

FAnmriair e ookl tLairigs pes Fousaslolirpaded.

To learn more on how we saved you money and how we continue to work hard on the 7th Edition of the

Florida Building Code, go to www.WestFloridaBuilders.com or www.fhba.com or call §50.476.0318.
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Sales of newly built, single-
family homes increased 7.1% to
a seasonally adjusted annual
rate of 713,000 units in August
off arevised upward reading in
July, according to newly
released data by the U.S.
Department of Housing and
Urban Development and the
U.S. Census Bureau. On a year-
to-date basis, new home sales
for 2019 are 6.4% higher than
the same period in 2018.

“With job growth continuing and lower
interestrates in place, builders report
rising confidence levels and this is

reflected in today’s solid sales report,” said
NAHB Chairman Greg Ugalde.

“We have seen a general rebound in the

III
llew Home Sales Post g |

Solid Gains in August

housing market since
spring, as sales, starts
and permits have all
registered gains,” said
Danushka
Nanayakkara-
Skillington, NAHB’s
AVP for Forecasting
and Analysis.
“However,
affordability remains a
factor because buyers can’t benefit from
lower interest rates if they don’t have the
money for adownpayment.”

The inventory of new homes for sale was
326,000 in August, representinga 5.5
months’ supply. The median sales price
was $328,400. The median price of a new
home sale a year earlier was $321,400.

Anew home sale occurs when a sales
contractis signed or a depositis accepted.
The home can be in any stage of
construction: not yet started, under
construction or completed. In addition to
adjusting for seasonal effects, the August
reading of 713,000 units is the number of
homes that would sell if this pace
continued for the next 12 months.

Regionally, and on a year to date basis, new
home sales are 11.7% higher in the South
and 7.8% higher in the West. Sales are
down 16.5% in the Northeast and 10.5% in
the Midwest.

Courtesy of NAHBNow.com
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Closet and Murphy Bed Showroom
closets Call for a design consultation today! 850.934.9130

6084 Gulf Breeze Hwy - Gulf Breeze Florida - 850.934.9130 - www.AlphaCloset.com

Mackeling Publisher of Cornerstone Muagazine

Publishing

D Pub. & Ml Of fers
OMe:S{oE ékoPF'rvLﬂ -

In addition to Publishing

Richard K. Nicholson

Magazines, We Offer Complete Publishing & Marketinig
Website & Newsletter Design, : bty et ]
Including Photography, S S
Copyrighting, Marketing, and waTacieton e
Electronic Distribution. T T
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Advertising Bonus R
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2047 SW 220 Circle, Ste.#25-B | Deleay Beach, Florida 3343 561 www.rknicholson.com
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Department of Labor Heeds
NAHB Concerns in Raising
Overtime Threshold

In avictory for NAHB, the U.S. Department
of Labor heeded our concerns when issuing a
final rule that will raise the overtime salary
limit from $455 per week to $684 per week,
which is equivalent to $35,568 per year for a full-
year worker.

This means that any professional, administrative and
executive employees making less than $35,568 would be due time
and a half if they work more than 40 hours a week.

The overtime threshold was last raised in 2004 and the
Labor Department said the final rule will make 1.3 million
American workers eligible for overtime pay under the Fair Labor
Standards Act.

In crafting the final rule, the Labor Department
acknowledged NAHB’s views by quoting an excerpt from NAHB’s
comments: “By continuing its current practice of engaging the
regulated community . .. [the Labor Department] will receive
timely and important information as it moves forward with
proposed updates in the future.”

During the Obama administration, NAHB was successful
in defeating the 2016 Obama-era rule, a much more onerous
proposal that would have raised the overtime threshold to
$47,476. Such a drastic jump would have resulted in real hardship
for the nation’s small business community. NAHB was also
concerned with the Labor Department’s proposal to implement
automatic salary updates going forward.

NAHB joined other business groups in filing a lawsuit
challenging that rule. As aresult, a federal court firstissued a
nationwide preliminary injunction against the rule and,
ultimately, a decision invalidating the final rule. The

Labor Department appealed that
decision, butitis currently stayed pending
this most recent rule-making.

In the current final rule, the Labor Department rejected
requests to implement an automatic update process for future
salary thresholds and declined to set a fixed schedule for review.
NAHB had argued in its 2019 comments that the Labor
Department should retain the notice-and-comment rule-making
process when setting future salary thresholds and the agency
noted our concerns on this point.

The final rule also:

e Leavesuntouched the standard duties tests for
determining whether a worker would be subject to
overtime;

Raises the total annual compensation level for “highly
compensated employees” from the currently enforced
level of $100,000 to $107,432 per year;

e  Allows employers to use non-discretionary bonuses and
incentive payments (including commissions) that are
paid at least annually to satisfy up to 10% of the standard
salarylevel, in recognition of evolving pay practices; and

Revises the special salary levels for workers in U.S.
territories and in the motion picture industry.

The final rule will be effective on Jan. 1, 2020.

More information about the final rule is available here. For
questions, contact Felicia Watson at 800-368-5242 x8229.

Courtesy of NAHBNow.com

How Millennial Layout Preferences
Differ From Other Generations

Millennials are more inclined to want
features such as two-story homes, open
layouts, and a greater number of bedrooms and
bathrooms than other generations, accordingto

data from NAHB’s “What Home Buyers Really Want” report. The
report is based on a survey of prospective and recent home buyers
about the preferences they want in ahome and community.

Additional space is important to millennials, who have
an eye toward homes with at least three bedrooms (87%) and two
bathrooms (86%). These home buyers also want a half basement
(36%) or afull basement (37%), and prefer open kitchen and
dining room layouts (50%) and family room and dining room
layouts (43%) more so than older home buyers.

What they don’t tend to want are single-story homes
(35%) — which, in contrast, are much more popular with boomers
(80%) and seniors (74%). Three-bedroom homes are also popular
among boomers (52%) and seniors (56%), but interest in four
bedrooms or more drops for these generations — to 23% and 13%,
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respectively — and increases for millennials.

NAHB economist Carmel Ford attributes millennials’
increased interest in additional bedrooms to potentially
accommodating growing families. Read more about millennial
layout preferences in this Eye on Housing post.
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Vast Majority of Americans Cite
Growing Housing Affordability
Problem As a Crisis

Four out of five American households believe
the nation is suffering a housing affordability
crisis,and atleast 75% report this is a problem
at the state and local level as well, according to a
new nationwide survey conducted by Morning
Consult on behalf of NAHB.

“Housing affordability is near a 10-year low, and this poll confirms
the challenges hard-working families face to keep housing within

Asked about potential solutions to the housing affordability
problem, respondents in the August poll expressed modest-to-
strong support for several policy prescriptions put forth by
various candidates for federal elected office.

For example, 64% said they would support a proposal to expand
government programs to increase the supply of affordable rental
housing. This was followed closely by 62% who said they would
support a proposal to provide grants to families in areas
historically affected by housing discrimination

to assist with a downpayment on a home.

reach as rising costs

continue to outpace And 57% said
wage growth,” said the szould
NAHB Chairman sup}];ort a
Greg Ugalde. proposal to

_ increase taxes
“Policymakers must i
roll back inefficient Z?;g?;;;gi?
zoning rules, costly e ay for
impact fees and - ' con i
impact jees and : N\, cogstructlon

Ty i nE " <l
development "‘%‘—-,.*ﬁ o " “ rehabilitation of
regulations that are i . more rental
driving up housing : . housing that s
costs, contributing o -;'-w,_ afforda%ole to
to the mounting lack gl 1 :
of affordable B aa ouscholds,

. ' m S 38 households.
housing and hurting Pl i han half
middle- and low- Nl T Néolrle s
income b . (r)estpgndents =
households. . I i 52% — said they
More than 19,800 — i
adults were ’ prgposal °
surveyed in August ting o

to assess the public’s attitude on whether a lack of affordable
housingis a problem in their neighborhoods, cities, states and
nationwide. The poll cuts across partisan, regional, demographic
and socioeconomic lines. Among its key findings:

80% of all respondents believe that alack of affordable housingis a
problem in the United States.

78% believe this is an issue in their state.

75% cite housing affordability as a concern in their city, and 76%
sayitis anissue in their county.

A similar poll conducted in late November reveals that the
housing affordability situation is worsening. Nationwide, 73% of
respondents reported at the end of last year that alack of
affordable housing is a problem, 68% said this is an issue in their
state, and 54% cited housing affordability as a concern in their
neighborhood.

regulations, such as restrictive zoning and permitting procedures,
that increase the costs of constructing new homes.

The poll is also consistent with the latest findings from NAHB’s
Housing Trends Report for the second quarter of 2019, which finds
that 80% of buyers say they can afford to purchase fewer than half
of the homes available in their local markets.

When asked which of the two major political parties is more likely
to take action to reduce the cost of housing in the United States,
respondents gave the edge to the Democratic Party (36%) over the
Republican Party (21%). Another 24% said neither party, and 18%
said they didn’t know or weren’t sure.

This national survey of 19,801 adults was conducted Aug. 9-24,
2019, by the polling firm Morning Consult. It has a margin of error
of +or - 1%.

Courtesy of NAHBNow.com

HOME BUILDERS ASSOCIATION OF WEST FLORIDA | OCTOBER 2019



Feature Story

Voluntary,

Market-Driven Solutions
Best Approach to Boost

Energy Efficiency

The National Association of Home Builders
(NAHB) told Congress in late September that it
wants to work as a partner with officials at all
levels of government to encourage energy
efficiency, but also stressed that it is urgent that
housing affordability is not jeopardized in the
process.

Testifying on behalf of NAHB before the House Energy and
Commerce Subcommittee on Energy, Arn McIntyre, a green
builder from Grand Rapids, Mich., urged Congress to promote
voluntary, market-driven and viable green building initiatives.

McIntyre also emphasized the following points to lawmakers:

“These programs lower total ownership costs through utility
savings as well as provide the flexibility builders need to construct
homes that are cost-effective, affordable and appropriate to a
home’s geographic location,” said McIntyre.

e Climate change mitigation programs that recognize and
promote voluntary-above code compliance for energy
efficiency have a proven track record and demonstrate

that mandates are not necessary.
New home construction is much more energy efficient than

existing construction because of better insulation, energy-
efficient appliances and HVAC equipment, and other
improvements stemming from compliance to more modern and

e Mandating net zero or near net zero energy emissions or
usage is extremely difficult, costly and impractical in
most if not all of the nation.

stringent building codes. Therefore, McIntyre said it would make e Anyfederal intrusion into the building codes adoption
no sense to apply even more costly and rigorous energy process could have a dramatic impact on each states’
conservation requirements to new homes. ability to implement the codes that best fit their
“Targeting new homes would harm housing affordability and jurisdiction.

encourage people to remain in older, less energy-efficient homes. e Incentives play animportant role in providinghome

In turn, this would result in higher energy usage, higher owners a cost-effective way to invest in energy efficiency.

greenhouse gas emissions and lower standards of living,”
MclIntyre said. “Improving the energy efficiency of the 130 million
homes built before 2010 that are much less energy efficient than
today’s new homes is a much more effective approach to reduce
carbon emissions and achieve energy savings.” Courtesy of NAHBNow.com

e Anyfederal mandates would have a negative impact on
housing affordability and will prevent healthy
competition in the marketplace.

TOP 10 REASONS TO DO BUSINESS WITH AN ACTIVE ASSOCIATE MEMBER

1. They support the industry at thelocal, state 4. They serve on committees and councils 7. They are a major source of non-
and national levels. gaining valuable networking opportunity dues revenue through sponsorships,
while helping to advance the association’s advertising, etc.
2. Theyvolunteer time, talent and treasure to  mission.
help the association accomplish its goals. 8. Asindustry partners, they are a valuable
5.By doing so, you increase the value resource for business and management tips.
3. They recruit their colleagues & business proposition for all membership in our HBA.
contacts to become members. 9. They are heavily invested in your business
6. They are strong supporters of local success: You win, they win!
and state PACs and BUILD-PAC.
10. Why wouldn’t you do business with
amember?
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Big Gap Between Home Prices and
Buyers® Expectations

New data released by the U.S. Census Bureau
and the Department of Housing and Urban
Development, combined with recent NAHB
survey data, show a mismatch between the
actual prices of new homes and the prices
buyers expect to pay — providing further
evidence of a growing housing affordability
problem.

NAHB tabulation of the government data reveals that the median
sales price of new single-family in 2018 was under $322,000.
Nearly three quarters of them (73%) were priced between
$250,000 and $1 million. Just 3% were less than $150,000, and
none were under $100,000.

In contrast, the 2019 edition NAHB’s What Home Buyers Really
Want (based on a 2018 survey of approximately 4,000 recent and
prospective buyers) showed that the median price buyers expect
to pay is about $254,000. Fewer than half expect to pay $250,000
to $1 million. Just over one-quarter (27%) are looking to pay less
than $150,000, and 12% want to pay less than $100,000.

Further analysis by NAHB senior economist Paul Emrath in this
Eye on Housing blog post indicates that factors such as the
ongoing shortages of labor and lots, along with

escalating regulatory costs, have made it difficult to impossible to
produce a new home at these lower price ranges.

If you do business with

previous members, please

give them a call and
reinforce the value
of membership as well
as the importance of

Members Doing
Business
with Members.

Price of Single-family Homes Started in 2018 vs,
Price Buyers Expect to Pay

Less than §100, 550 K
T — 4Prcs o S Homes St

mWhal BEugers Expect to Pay
" h
ke
g e —
s
e —
e T

2018 BF Btarts: §372.000
15
§1 milllan and cvar h

Expect to Pay: 3254 145
Souwrtes NA-E Sabuiglion of data from the Sursey ol Tonsnacion. U.E Cansus Buresu and HUD
‘Wihat Home Euyers Realy \Wank 2019 ed., NAHE

This is forcing a significant share of buyers into the market for
existing homes only. However, the market for existinghomes has
been very tight recently. The months’ supply of existing homes
reported by the National Association of Realtors has been
consistently under 4.5 for over two years.

Courtesy of NAHBNow.com

Join our team of solution-providers

and sell more homes, save more
energy and make more money!

= Awvard-winning customer service

= Residential Energy Guaranteg™

= Proven ease of doing business

= 25+ years of new-home warranties
= Backed by Banlers Financial Carp.

Bonded Builders

WAHREEANTY GROUP

Contact Doug Wenzel at 866.440.7271
800.749.0381 w4700
dwenzel@bondedbuilders.com

HOME BUILDERS ASSOCIATION OF WEST FLORIDA | OCTOBER 2019



% High-Performance | o
Building Tips for Builders NP SE Bc

The Southeast Building Conference (SEBC),
hosted by the Florida Home Builders o e
Association (FHBA), is the largest building and has set a score of 350 as the minimum threshold in their

industry trade show in the southeast. NAHB pass/fail requirements for toilet certifications.
presented the first session “Where Building Science and
Resiliency Intersect,” with Houston-based builder Jeff Huntand e  There is an energy penalty for locating ductwork in

Stephanie Thomas-Rees of the Engineered Wood Association, and unconditioned attics. Ductwork can constitute 40% of the
NAHB Chief Economist Dr. Robert Dietz provided an update on surface area of the attic — an area that can take about 1 ton of
recent challenges to housing affordability. AJC to cool on a typical cooling day. Locating the ductwork in

conditioned spaces or insulating the ducts may enable you to
Several education sessions focused on high-performance building, downsize the HVAC system and reduce energy costs.

including these four important takeaways:
e Theimportance of building envelopes being able to dry

e Theimportance of being able to translate the energy out. An example included a turn-of-the-century home with a
efficiency of a home to buyers in the selling process. wood-based wall system that looked brand new down to the
Market energy efficiency as something people will building paper. [t was built with furring strips to pr(_)Vi_de agap
understand. The average kBtu/ft2/yr generated by an energy sothe bl}lldlf% paper could dry out, when No. 15 building
model doesn’t speak to most people, just like people don’t buy paper still weighed 15 lb-[ sq. ft. (versus the 3-111b./sq. ft. of
a car based on the cost per seat. many No. 15 papers now in use).

e Howto measure the flush performance of a toilet, which There will be several opportunities to learn more about high-

may be more important to home owners than water performance building trends at the 2020 International Builders’
efficiency. The voluntary, independent Maximum Show in Las Vegas, including pre-show full day classes, a high
Performance (MaP) Testing program provides a score that performance Master Workshop and education sessions during the
represents the amount of solid waste (in grams) thatistaken ~ show. The High Performance Building Zone also returns to the
care of in a single flush. Its research shows that 99% of uses Expo Hall, including the Building Performance Lab and a

are 350 grams or less. EPA’s WaterSense program certifies Demonstration Stage.

products to both water efficiency and performance standards, Courtesy of NAHBNow.com

New Rule Exempts Appraisals on Certain
Homes Sold for $400,000 or Less

The Federal Deposit Last year, federal regulators increased

Insurance Corp.. Office of the the appraisal threshold for commercial
P- real estate loans. NAHB sent a letter of

Comptroller of the Currency support for this action and also asked

and the Board of Governors the regulators to consider doing the
same for residential transactions.

of the Federal Reserve have

issued a final rule to raise the Residential real estate transactions

exempted by the threshold will still
threshold from $2‘50’OOO to require an evaluation consistent with

$400,000 for residential real safe and sound banking practices.
estate transactions that

The rule generally applies to loans held

would require an appraisal. in a bank’s portfolio, and does not apply
toloans insured or guaranteed by the

In arecent press release, the regulators Federal Housing Administration, the

stated that given price appreciation in Department of Veterans Affairs, the

residential real estate transactions since U.S. Department of Agriculture or

1994 (when the appraisal threshold was loans purchased by Fannie Mae and

lastincreased to $250,000), “the change Freddie Mac.

will provide burden relief without posing

athreat to the safety and soundness of For more information, contact Curtis

financial institutions.” Milton at 800-368-5242 x8597.
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Architectural Concepts International LLC
33 SW 12th Way, Boca Raton, FL 33486
Specializing in Car Wash Designs

Licenses: NCARB, Florida
AR-0007424, ID-0003692, CGC-008183

561.613.2488
www.car-wash-architect.com | www.paintconceptsplus.com
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J — INSURANCE Life = Health
ALEX Location: 2302 North Oth Avenue  Bus: 850-434-5526
HIEDE HMA\'EH Mail to; PO. Drawer 9578 Fax: 850-438-0330
AIP, CMIP Pensacola, FL 32513-9578 Cell: 850-572-4838
AGENT Email: alex @underwoodanderson.com

www.underwoodanderson.com
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Membership Profile PN

METAL ROOFING:

Tell us a little about your business and the services you
offer: Weather Shield Metal Roofing is a full service
residential metal roofing company that has developed its
reputation by building the finest metal roofs available. Our
manufacturing partners are the best in the industry. And
our installers are experts with steel or aluminum standing
seam, metal shake, slate or tile. Every detail is important!

Why is it important to be amember of the HBA of West
Florida? Iwas bornin Pensacola, so West Florida is my
home. Being part of an organization that represents the
growth of our area and the players that make it happen is an

honor.
Weather Shield Metal Roofing Inc What are your personal Interests? Ilove the metal
. g inc. roofing business and I was recently elected to the Florida’s
Rip Hanks Association of Roofing Professionals (FRSA) Board of
1567 Nantahala Beach Road, Directors, representing Pensacola to Tallahassee. My
Gulf Breeze, FL 32563 other passions include my family, surfing, skateboarding
0 850-733-9321 | £850-934-3212 and fishing. Irun the University of Florida Surfing

www.wsmetalroofing.com | th@wsmetalroofing.com  Association and Surfing Hall of Fame. I also participate in
the selection and attend the Skateboard Hall of Fame each
year in CA.

HBA President Alton Lister
(left) was happy to oblige Pat

Kozma’s request of carrot cake

for his last HBA Board meeting.
Pat, who has served on the HBA
Board for over 10 years, is
moving to Georgia. Pat
participated in many HBA
activities and was always willing
to lend a helping hand. Pat we
truly be missed and the HBA

| wishes him well.
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NAHB Keeps the Wheels Turning

V61,2810

Farm Bill generates
additional homa

A strong housing industry is key

to our nation's economic recovary.
And when lawmakers and bureaucrats
- try to chip away at your profits with

p X buiking e Y. wrong-headed or just plain expensive
T rules, NAHE is here to make sure
%Q\:\E‘Zﬁ@ that you aren't regulated out of business.

. =
' ¥
Q _ EPA drops :
| post-consirection |
r“q, o --r:tclmmalsar rula. 4 -
| . e "‘:._ . |

LLE. Suprenie Courl
Clean Air Act ruling
benefits mullifamily
buildars,

Keaping costly provisions.
out of building codes
saves constrection costs.

$1,132 |

Homeowner Flood
Insurance AlMordability
Act savas business
Tor builders amd
remodalars,

" Here's what we'’ve
been working on
so far this year.

These dollar values
represent the savings
per housing start

a typical builder will see
as a result of select
MAHB advocacy victories
in 2014, Some members
will experience more of
these benefits than
others, depending

on location and

market segment.

Learn more at

valueofnahb.org
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NEW MEMBERS FOR BOARD APPROVAL
09/17/19

AEGIS EXTERIORS TAYLOR MANUFACTURING, LLC

Marcus Timpner, Director of Gerald Taylor
Operations 25251 Friendship Rd.
1321 Autumn Breeze Circle Suite B

Gulf Breeze, FL 32563
P: (850) 341-7923

BLOSSMAN GAS INC
Bobby L. Jones

3075 W. Michigan Ave.
Pensacola, FL 32526
(850) 944-5559
www.blossmangas.com

LP BUILDING SOLUTIONS
Donald Gibson

13956 Danielle Ct.
Seminole, FL 33776

(727) 509-2248

www. lpcorp.com

GEORGE COOPER
5042 Nichols Creek Rd.
Milton, FL 32583

(561) 301-4303

Daphne, AL 36526
(954) 303-5454
www.closetfactory.com

WEATHER SHIELD METAL
ROOFING INC,

Rip Hanks

1567 Nantahala Beach Rd.
Gulf Breeze, FL 32563
(850) 733-9321
www.wsmetalroofing.com

HBA

AT DL TR RS ARSMOLAT IO O WES T FLORTDA

INSURANCE & BONDING SOLUTIONS SINCE 1911

%\\\

Fisher Brown Bottrell

INSURANCE, INC.

(850) 444-7611 DIRECT
(850) 525-1237 MOBILE
(850) 438-4678 FAX
cthomas@fbbins.com

Chris Thomas
Business Insurance
Consultant

19 West Garden Street ¢ Suite 300 « Pensacola, FL 32502
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ThaaNK YOU
For RENEWING

ASSOCIATES
Ala-Gator Electric, LLC
ArcadiaICR
Atlas Roofing Corporation
Barrier Reef Pools
Bay Area Blueprint & Reprographics, Inc.
Biome Consulting Group Inc
Boutwell’s Air Masters, Inc.
Carter & Sons Septic Tank Service, Inc
Clark Partington Attorneys at Law
Compass Solar Energy
Digital Now, Inc.

Eric Gleaton Realty Inc.
Extreme Pumping and Septic LLC
Fireplace Concepts, Inc.
Good Foundations, Inc
Harvesters Federal Credit Union
Mathes Lighting & Lamp
Moorhead Real Estate Law Group
Quality Roofing Solutions, Inc.
Red Iron Design House
Sherwin-Williams Floorcovering
Southeastern Sash & Door, Inc.
Springdale Title, LLC

State Farm Insurance - Michael
Johnson

SunFarm Energy
Swift Supply
Tadlock Roofing
The First, ANBA
Total Connect Solutions

BUILDERS

1st Choice Home Improvements
Acorn Fine Homes, Inc.

Adams Homes of Northwest Florida, Inc.

Bluewater Signature Homes
D.R. Horton, Inc.
Forte Home Builders, Inc
J. Chandler, General Contractor, Inc.
Mack Custom Homes, LL.C
MD Moore Homes Inc.

Miller & Miller Contractors, LLC
Parris Construction Company
Southern Home & Construction, Inc.
Westerheim Properties, Inc.

B 019 e dscalip Eoacd | ]
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In construction, a spike is a steel object
that is essential to making a building
strong. As in construction, the HBA
of West Florida sees a Spike as some-
one that works to keep our association
strong. Spikes work on the recruitment
and retention of members in addition to
keeping members active with the associa-
tion. Anyone is eligible for Spike status.
On Spike credit is awarded for each new
member recruited and an additional credit
is awarded for that new member’s renewal
on or before their anniversary date. If you
help to retain a member, you are eligible to

receive a half point for each member.

Spike Club Levels

Spike Candidate 1-5 credits
Blue Spike 6-24

Life Spike 25-49
Green Spike 50-99

Red Spike 100-149
Royal Spike 150-249
Super Spike 250-499
Statesman Spike 500-999
Grand Spike 1000-1499
All-Time Big Spike 1500+
Spike Club Members and their credits
as of 09/30/2019.

Statesman Spike 500 Credits
Harold Logan 519

Super Spike 250 Credits
Rod Hurston 421

Jack McCombs 296.5

Royal Spike 150 Credits
Rick Sprague 204

Edwin Henry 199.5
William “Billy” Moore 167

Bob Boccanfuso 163.5

Red Spike 100 Credits
Charlie Rotenberry 148

Oliver Gore 112.5

Ron Tuttle 104

Green Spike 50 Credits > I
Ricky Wiggins 9.5 ADVERTISER’S INDEX
David Holcomb 93.5 .
IglphaG(l]]llfosetsandCabmetry&MurphyBeds 12
0 Breeze Highway
Doug Sprague 87 e ghway
850.934.9130
Newman Rodgers IV 81.5 S ph?zclos et.com
Kenneth Ellzey, Sr. 775 A6rcl6litectl§18'al Concepts International, LLC 18
. 1,613.
Russ Parris 65 ngw.ggzi‘r‘ltconcepts lus.com
Bob Price. Jr 58 jrd@paintconceptsplus.com
,JT.
. Bonded Builders 16
Thomas Westerheim 53 www.bondedbuilders.com
wenzeldo@att.net
866.440.7271
. . . 800.749.0381 x4700
Life Spike 25 Credits g}sfhgr Brow%lnsumnce -
; ; 850.444.7611
Wilma Shortall 50.5 Sﬁl (§50555 037
ris Thomas
Darrell Gooden 48 Business Insurance Consultant
Bill Daniel 40.5 cthomas@fbbins.com
Florida Home Builders Insurance 23
John Hattaway 39 888.51 2222
www.fhbi.com
Doug Whitfield 34
Home Mortgage of America, Inc 23
Garrett Walton 32 850.332.5221, Office
850.332.2416, Cell
bcarpenter@hmoal.com
i i Norbord Back Cover
Blue Spike 6 Credits NORBORD/COM/NA
Luke Shows 235 gensagola Energy o2
. . 0.436.5050
Keith Swilley 20.5 vxfwvﬁsgngturalgas.com
Steve Moorhead 20.5 Rew Building Materials, Inc 1
850.471.6291, Office
Brent Woody 19 850.259.7756, Cell
www.ecbmfl.com
Larry Hunter 16.5 bbatting@rewmaterials.com
Doug Herrick 14. RKN Publishing and Marketing 12
g ] 45 561.'8%13.5857
Karen Pettinato 17 rknichent@aol.com
www.rknicholson.com
Dean Williams 11 'g‘ubs and I\é[ore 09
00.991.22!
Doug Henry 11.5 wwv&??lougstubs.com
Kim Cheney 10 Underwood Anderson Insurance 18
0850.434.5526
€ 850.572..4838
Alex Niedermayer,AIP,CMIP Agent
. .. . www.underwoodanderson.com
I f you would like to join the Splke email:alex@underwoodanderson.com
Club or Desire Additional Warren Wight Creative Services 18
Information, please contact A wartanworld.com
Vicki Pelletier - (850) 476-0318
I B m Please Support
L] | | ]
I_ Our Advertisers!
HME BITLBERS ASSOCIATION OF WEST FLORTDA
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7 SMALL TAPER
HUGE ADVANTAGE
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B T tranfpomtSIX lets you
build fearlessly, in any weather.

Intraducing Durastrand pointSIX premium subfloor. Proven in the Pacific Northwest, its patented tapered edge holds the
line on all four edges. A proprietary blend of resins and waxes blocks moisture, meaning subfloors go down flat and stay
that way. Engineered for strength, durability, overall performance, and backed by our 1-year no-sand guarantee,

nathing can hold you back.

1 YEAR NO-SAND GUARANTEE DURASTRAND
NORBORD.COM/DURASTRAND pointSIXCIATIITRTIA




